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T H E  I N A B  A S S O C I AT E  N E T W O R K

PARTNER.
CONNECT.
EARN.
A partnership and referral programme designed to turn 
meaningful connections into real estate opportunities.
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Your network can
open new doors.

I N T R O D U C I N G  I N A B  A S S O C I AT E S

Inab Associates connects real estate practitioners, 
companies and people with strong networks to qualified 
property buyers and investors.

A structured pathway to collaborate with Inab Realty Limited - through 
professional engagement, clear referral procedures and agreed rewards for 
successful transactions.
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Built for opportunity.
Designed for trust.
Real estate is built on relationships. We help give those 
relationships a clearer route to opportunity.

0 1

Property opportunities

Receive information about relevant 
properties and investment 
opportunities.

0 2

Structured referrals

Introduce prospects through a 
documented and trackable referral 
process.

0 3

Earning potential

Earn an agreed share or reward from 
qualifying successful transactions.

0 4

Professional engagement

Build relationships with Inab's sales 
and programme teams.

0 5

Product knowledge

Access onboarding guidance, property 
updates and learning sessions.

0 6

Long-term partnership

Develop an ongoing professional 
relationship beyond a single 
introduction.
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Different paths.
One network.
You do not need to fit a single professional profile. Inab 
Associates is designed for three kinds of collaborators.

0 1

Real estate companies

Registered firms and agencies 
seeking collaborative transactions.

0 2

Independent 
practitioners
Individual agents and real estate 
professionals working on their 
own.

0 3

Referral-minded 
individuals
Professionals and people who can 
introduce serious property 
prospects.
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Three ways to
partner with Inab.

A Professional / Agency Partners

For registered real estate companies, agencies and established 
practitioners.

Formal partnerships and deal-specific commercial terms.

B Independent Real Estate Associates

For individuals who practise real estate independently, with or 
without a registered agency.

Onboarding, lead registration and ongoing sales engagement.

C Referral Associates

For professionals and individuals who can introduce qualified 
prospects but do not act as property advisers.

Simpler onboarding focused on referrals and introductions.

Your final associate classification and commercial terms are confirmed during 
verification and agreement.
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A simple start.
A clear next step.

01 Apply online
Tell us about yourself and select the category that best describes you.

02 Get verified
Our team reviews your information and confirms the appropriate category.

03 Accept the terms
Approved associates complete the relevant agreement and declarations.

04 Get onboarded
Receive guidance, approved materials and the process for submitting 
referrals.
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A referral should
never get lost.
Once onboarded, you register potential buyers through Inab's official 
channel. Our sales team manages qualification, follow-up and 
inspection while maintaining an appropriate feedback loop.

1 Submit
Register the prospect through the official channel.

2 Validate
Inab checks eligibility, duplication and lead ownership.

3 Progress
A Relationship Manager handles the sales process.

4 Update
Relevant milestones are communicated to the associate.

Lead protection applies only after Inab validates a new referral.
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Your contribution.
Clear commercial terms.

W H A T  M A T T E R S

Rewards are based on qualifying successful 
transactions - not on introductions alone.

0 1 Agreed terms

Your commission or referral reward is documented in your 
agreement.

0 2 Successful transaction

The referred opportunity must meet the programme's qualifying 
conditions.

0 3 Revenue received

Inab confirms receipt and reconciliation of the relevant transaction 
revenue.

0 4 Approved payment

The agreed entitlement is checked, approved and paid under the 
applicable policy.

Commission percentages and payment terms vary by category and are stated in 
the applicable signed agreement.
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More than a
registration.

An active network needs an active conversation.

Referral Associates Community-style updates, product education and 
Q&A sessions.

Independent 
Associates

Sales and property briefings, inventory updates and 
sales guidance.

Agency Partners Focused relationship reviews, new opportunities and 
deal discussions.
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Good partnerships
run on trust.
Every associate is expected to protect clients, respect the process 
and represent Inab responsibly.

01

Register leads officially

Use the authorized referral channel and 
provide accurate details.

02

Respect lead validation

Registration alone does not guarantee a 
protected or accepted lead.

03

Share verified information

Only communicate prices, availability 
and claims approved by Inab.

04

Protect personal data

Refer clients only where there is an 
appropriate basis for contact.

05

Do not collect client funds

Do not receive funds on Inab's behalf 
without written authorization.

06

Represent the brand well

Follow approved materials, conduct 
rules and confidentiality terms.
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Ready to join
the network?
Your journey starts with a simple application. Tell us who you are, 
how you work and how you hope to contribute.

S C A N  T O  A P P LY

www.inabrealty.com/associate

Applications are reviewed. Registration does not guarantee acceptance into the 
programme.

Questions?  associate@inabrealty.com

https://www.inabrealty.com/associate
https://www.inabrealty.com/associate


Inab

STRONGER CONNECTIONS.
MORE OPPORTUNITIES.

Partner with Inab. Connect opportunities. Earn from 
successful real estate transactions.

G E T  I N  T O U C H

O F F I C E

Unit 7B, Tulip Terraces, A2,
LagoonView Estate, Chevron,
Lekki, Lagos

P H O N E

02013309200

E M A I L

associate@inabrealty.com

S O C I A L  M E D I A

Instagram  ·  Facebook  ·  X  ·  TikTok  ·  Threads

@inabrealty

REGISTER NOW  → www.inabrealty.com/associate

Illustrative imagery. Programme participation and rewards are subject to verification and agreed terms.
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